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EXACT SCIENCES ANNOUNCES

Reports Record Revenue, Raises Full-Year Guidance,
Accelerates Path to Profitability

PRECISION
TOTAL REVENUE: SCREENING REVENUE: ONCOLOGY REVENUE:

$523M $361M $151M

20% INCREASE OVER 3Q21 29% INCREASE OVER 3Q2T 9% INCREASE OVER 35Q2]

[EXCLUDING COVID-19 TESTING) “INCLUDES 3 POINTS OF (EXCLUDING ONCOTYPE DX GPS

GROWTH FROM
PREVENTIONGENETICS ACQUISITION TEST DIVESTITURE AND FX)

Exact Sciences third quarter results demonstrate the strength of our business and the unique platform this team

has built to engage patients and physicians. As we quickly approach profitability and make more innovative cancer
tests available to patients, our Cologuard® and Oncotype DX® tests, best-in-class customer experience, broad sales and

marketing reach, and powerful lab and technology foundation will continue to gain momentum and help achieve our

vision to eradicate cancer.

— KEVIN CONROY, CHAIRMAN & CEO

HIGHLIGHTS

DELIVERED A TOTAL OF
960K TESTS AND
A RECORD NUMBER

OF COLOGUARD® AND
ONCOTYPE DX® RESULTS

IMPROVED OUR ADJUSTED
EBITDA LOSS BY

MORE THAN 70%
FROM LAST QUARTER AND
86% FROM THE FIRST QUARTER

ACCELERATED OUR PATH TO

POSITIVE ADJ. EBITDA

TO THE THIRD QUARTER OF 2023
AHEAD OF PREVIOUS TARGET OF 2024

DISPLAYED
POWER OF MULTI-CANCER

EARLY DETECTION
APPROACH AT ESMO

ENHANCED

COLOGUARD COLLECTION KIT
TO GIVE PATIENTS MORE TIME TO
GET SAMPLES BACK TO OUR LAB

MADE OUR HEREDITARY CANCER TEST,

RISKGUARD"™,
AVAILABLE TO ONCOLOGISTS

THROUGH AN EARLY-ACCESS PROGRAM
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This infographic contains forward-loocking statements concerning our expectations, anticipations, intentions, beliefs or strategies regarding the future. These forward-looking
staterments are based on assumptions that we have made as of the date hereof and are subject to known and unknown risks and uncertainties that could cause actual results,
conditions and events to differ materially from those anticipated. Therefore, you should not place undue reliance on forward-looking statements. Examples of forward-locking
statements include, among others, statements we make regarding expected future operating results, expectations for development of new or improved products and services; our
strategies, positioning, resources, capabilities and expectations for future events or performance; and the anticipated benefits of our acquisitions, including estimated synergies and
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